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AKTYAJIBHOCTbB UCITIOJb30BAHUSA CRM-CUCTEM B COBPEMEHHOM MUPE
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eocyoapcemeennoul cyacovl npu Ilpesudenme Poccuiickoii @edepayuu

B crarbe paccmarpuBaercsi ucnoJib3oBanne CRM-cucreM B [IeITEILHOCTH Pa3IHYHBIX OpraHU3aIUi,
NpeICTaABJIEHbI H MPOAHAJIM3MPOBAHBI 0OCHOBHbIE IPEMMYIIECTBA ABTOMATHYECKHX CHCTEM, KOTOpPbIEe 0Ka3bIBAIOT
cepbe3HOe BJUSIHHE Ha KJIOYeBble TMOKa3aTeJu OusHec-nmpoueccoB. Takike paccMOTpeHbI MPOGJIeMbI
ucnoab3zoBanns CRM-cucreM B coBpeMeHHOil nudpoBoii IKOHOMUKE, NMPEIJIOKEHbI BADHAHTHI UX peLIeHUs.
Kpome Toro, mnpoaHaJM3MpoBaHbl MEPCHEKTHBBLI MCHOJIL30BAHUS AaBTOMATHYECKHX CHCTEM B YCJIOBHSIX
¢ poBoro oduIecTBa U PacCTYIIUX TPedGOBaHMIi K HUppoBU3anuu OM3Heca U yIpaBjeHus nHopManmeii.
Kirouesbie ciioBa: CRM-cuctema, nuppoBas 3KOHOMHUKA, OTPACIICBOE PEIICHUE, 0a3a TaHHBIX, IIU()POBU3AIU.

RELEVANCE OF USING CRM SYSTEMS IN MODERN WORLD
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The article examines the use of CRM systems in the activities of various organizations, presents and analyzes the
main advantages of automated systems that have a serious impact on key indicators of business processes. The
problems of using CRM systems in the modern digital economy are also considered, and solutions are proposed.
In addition, the prospects for the use of automated systems in a digital society and the growing requirements for
digitalization of business and information management are analyzed.
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OcHoBHO# (akTop ycrnexa 100l KOMIIaHUM B COBPEMEHHOM MHpEe — 3TO LU(POBU3ALUSL
JEATeIbHOCTH MEHEIDKEpPOB U BceX OM3Hec-TpolieccoB. B mudpoBoil 3KOHOMHKE YIpaBiieHHE
COBPEMEHHOM OpraHu3alMM SBISAETCA JOCTaTOYHO CJIOKHBIM, TaK KaK 3TO MHOIOIPaHHas
JeSTeIbHOCTh: HEOOXOAMMO HE TOJBKO OTCIEKMBATh IMOKA3aTeNd NPUObUIM U BBIPYYKH, HO U
peanu3oBbIBaTh CTpAaTErHyecKue 3aJadu JJii CTAaOMIBHOIO pa3BUTUS KoMnaHud. B momorns
MPUXOJAT PA3TUYHBIE HHCTPYMEHTHI ISl YIIPOILICHUS YIPABJICHUS IPEANpusTueM, Takue, kak CRM-
CUCTEMBI.

Ceroans CRM Bce yariie npuMeHs0TCs B OM3HEC-TIPOLIECCaX ¢ PA3ITUYHBIMU LEIAMU: KTO-TO
IBITACTCA PEHIUTh HEKOTOpbIE MPOOJEMBI C BBIPYYKOH WM OpraHu3alUei AesTeNbHOCTH U
KOMMYHMKAIUU, KTO-TO YKpEIUIAeT KOHKypeHTHble mo3uuuu. OJHAKO Ha JaHHbIM MOMEHT
OO0JIBIIMHCTBO KOMIIAHUH MOJIB3YIOTCS 3apy0eKHBIMU pa3paboTKaMu, TaK KaK OTE€UECTBEHHBINA PhIHOK
€Ille HEA0CTaTOYHO Pa3BUT Ha JIaHHBIM MOMEHT.

PeiHok CRM-cucteM siBisleTCsl OAHUM U3 CaMbIX BaXKHBIX JIEMEHTOB IU(PPOBON HIKOHOMHKH
B Poccun. Ero pa3Butue Taxke cuutaeTcsi HEOOX0AMMOM JIJIsl BHIITOJIHEHUS CTpaTern4eckon 3aiadeit
JUIS TOTO, YTOOBl YKPENUTh KOHKYPEHTHbIE MO3uluM Poccuu Ha MEXIyHApOIHOM pBIHKE.
Poccuiickue npoBaiiiepsl JODKHBI aKTUBHO pa3pabatbiBaTh CRM-cuctemsl U yinydmaTh UX, 4TOOBI
CIOCOOCTBOBATh MPOABMKEHHIO FOCYJapCTBA B TPYIIY JUAEPOB M (ppoBHU3anK OU3HEC-TIPOLIECCOB.

Ecmu roBoputh si3pikoM TexHonoruii, To CRM-cuctema — 3TO COBOKYIMHOCTh (DYHKITHIA U
MHCTPYMEHTOB, KOTOpbIE (POPMHUPYIOT €AMHYIO KOPIIOPATUBHYIO HHMPACTPYKTYPY AJIsl TOBBIILIEHUS
s dexTUBHOCTH yrpaBieHuss 6usHecoM. C MOMOILIBIO aBTOMAaTHU3allMM MHOTHX 3a/ad B paMKax
MapKeTUHTa, OOCIIy)KUBAaHUS KIMEHTOB M OTCJIEKUBAHMs CTaTyca 3aKa3oB JaHHAs JAEATENbHOCTh

CUJILHOM yrpoumacTcs. KOHerTHO roBops, ¢ MOMOIIBIO CRM-cucreMbl MCHC/IJKCP MOIKET JICTKO



HalTH HYKHBIH 3aKa3 U B HY)KHOE BpeMsI OTIIPABUTh KIIMEHTY IEPCOHAILHOE MPEATIOKEHHUE, KOTOPOE
€ro MPUBJICYET U COXPAHUT B KAYECTBE MOTPEOUTENS MPOAYKIIMA UMEHHO 3TOW KoMnanuu [1].

HeoG6xomumo obOpatute BHuManue, yro CRM-cucTemMbl OT pPa3nUYHBIX HpPOBaiEpoOB
JOCTaTOYHO ITOXO0KU MEXKAY COO0H, OIHAKO BCE XKe OTIMYAIOTCS Ipyr OoT Apyra. OCHOBHOE OTJINYHE
3aKJIIOYAeTCsl B TOM, YTO IPAKTUYECKH y BCEX CHCTEM OJUHAKOBBIM M JOCTATOYHO HIMPOKHMH
(GyHKIIMOHAT, OHAKO OH pealn3yeTcs pa3IMyHbBIMHU CIocoOaMu. B HEKOTOPBIX crcTeMax OCHOBHOM
INPUHLMIT JESTEIBHOCTH 3aKIYaeTcs B TOM, YTOOBl IIOBBICUTH II0Ka3aTe€ld IMpPOAAXK U
IIPOAHAIM3UPOBATh UX, B IPYIHX 5K€ MOXKHO U3y4yaTh U CPepy yCIyr.

CRM-cucrema oka3bIBaeT MOJIOKUTEIBHOE BIMSHUE Ha IEATEIbHOCTh OPraHU3alMi pa3HbIX

MacITaboB u oTpaciei (puc.1).
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B [TporieHT MpOeKTOB ¢ ucrnonb3oBanueM CRM-cucrem

Puc.1. OtpacneBoe pacnpenenenue npoektoB BHeaApeHuss CRM-cucrem

O0603HauUM HEKOTOPbIE MPEUMYILIECTBA €€ UCIIOJIb30BAHMS

1. CxopocTh NMPHUHATUS U peaU3alH YIPaBICHUYECKUX PEIICHUI yBEITHMUUBACTCS 32 CUET
CO3JIaHMsI €IMHON 0a3bl JAaHHBIX O KIMEHTaX M UX 3aKa3ax, a TaKkKe 00 UCTOPUAX UX OOpalleHus B
komnaHuto. CucTtemMa OTMeYaeT HalIOMMHAHUSMH COOBITHS, O KOTOPBIX HEOOXOJUMO HAallOMHHATh
MEHEe[Kepy JUIs OCYIIECTBICHUSI KOMMYHHKAIMK ¢ TIOKynareasiMu. [IpuMepom sBisieTcs KOMITaHust
PONY EXPRESS, mapkeroyiorn KOTOpOH caeland BBIBOJ, uTo mocie BHeapeHuss CRM-cucrembl
LUK IPOJIAXK U CPOK OPOPMIICHUSI U 3aKITFOUCHUsI COKpaTminch Ha 50% u 90% cooTBeTcTBEHHO [2].

2. brnaronaps o61eit 6a3e KIMEHTOB, B KOTOPOM XPaHUTCS BCSI UCTOPHS UX B3aUMOJIEHCTBHS
C KOMITaHHEH, aKIWW KOMIIAHWU ¥ TIePCOHAIBHBIC TMPEUIOKEHUS CTAHOBSTCS  Oolee
KITMEHTOOPHEHTHPOBAHHBIMA. AHAU3UPYsI 3aPOCHl KIMEHTOB U WX MPEAIOYTEHUS, MaPKETOIOTH
JydIle U3y4arT NOTPeOHOCTH MOKYMaTeNel, B CBA3M C YeM IOBBIIIACTCS JOSIBHOCTh KIMEHTOB U
COXpaHsieTcs HMX TpHUBEp)KEHHOCTh Kommanun. Hampumep, B Salesforce cymectByer ¢yHkims
«ITOPTPET KIMEHTay - C €€ MMOMOIIBI0 MOYKHO MPOCMOTPETH BCE 3aIPOCHI KITMEHTA, BCIO MHPOPMAITUIO

0 COOTBETCTBYIOUIUX CIEIKAaX U T.J1.



3. Cucrtema momMoraeT CHUCTEeMAaTU3MpPOBATh JaHHBIE M BECTU CTATUCTHKY, YTO MOBBIIIAET
TOYHOCTh M JJOCTOBEPHOCTH OTUETOB IO MpoaakaM. [lepeBos TOKyMEHTOB B AJIEKTPOHHBIN (hopmar
TAKXKe SIBJISICTCS OJTHOU M3 (DYHKIIUH aBTOMATHYECKOW CHCTEMBI. DIIEKTPOHHOE BEJICHUE TOKYMEHTOB
TaK)Xe MOMOTaeT MPU CHCTEMAaTH3allid JIaHHBIX, TaK Kak J00aBlieHHE JaHHBIX B OJUH JIOKYMEHT
ABTOMATHYECKH 0TOOpaxkaeTcs B 00IIel CBOKE MTaHHBIX [3].

4. Nuterpamuss CRM-cuctemMbl ¢ 3JIEKTPOHHOM IIOYTOM, MECCEH/KEpaMH M HHBIMHU
CepBHCAaMHU TO3BOJIECT OCYIIECTBIATH pa0OTy TOJIBKO HA OJHOU TIaTdopMe, YTO TaAKKE YITydIIaeT
OIEepaTUBHOCTH PA0OTHI MEHEIKEPOB U €€ KauecCTBO.

CreryeT OTMETHTB, YTO 110 CTATUCTUYECKUM JaHHBIM, HcTiojib3oBaHue Salesforce Sales Cloud
yBenuunBaeT o0bEM mpoaax moutd Ha 50 %, a MPOAYKTUBHOCTH MeHemxkepoB Ha 44 %, 4ro
MPEACTABIISIET COOOM BBICOKHUI pe3yJbTar.

Paccmotrpum mpoOnemsl  ucnonb3oBanust CRM-cucreM, ¢ KOTOpbIMH Hamie BCEro
CTAJIKMBAIOTCS] MEHEKEPHI BHICIIETO 3BEHA!

1. OcnoBnas npo6sema npu BHeagpeHuu CRM-cucTteMbl — 3TO HETOTOBHOCTh MEHEKEPOB
KOMITaHUU paboTaTh B cUcTeMe. X myraet npo3padyHoCcTh UX JCATEIHHOCTH, a TAKXKE TOT (PAKT, 4TO
Tenepb KOHTPOIb HaJ paboTol OyAeT MpOXOAWTh B AUCTAHIIMOHHOM (hopmare. B ouHOM pexnme
CKPBIBaTh OTCYTCTBHE PabOThI ropa3o IMpPOIIE, B CBA3M C YEM MEHEKEpPhl UTHOPUPYIOT paboTy B
cucteMe. 311eCh €CTh JIBa BapWaHTa PEIICHHS NpoOieMbl: JUOO 3aMEHUTH COTPYIHUKOB Ooiiee
MPOYKTHBHBIMU U pa0OTOCTIOCOOHBIMH, TUOO TPOBECTH TPSHUHTH IO MOBBIMIICHUIO MOTHUBAIUU U
BBISICHHTD, IOYEMY PAOOTHHKH CTPEMSTCS U30eKaTh BHITOIHEHHsI COOCTBEHHBIX 00si3aHHOCTEH [4].

2. Taxxe 4acTo BcTpedaeTcs Takas mpobyieMa, Kak OIMOKY pu o0yueHuu paboTe B cucTeMe
TOT-MeHeKepoB. Ecii cam pykoBoIuTENb (PUPMBI MITH OT/IeIa MAPKETHHTA HE TIOHUMAET JI0 KOHIIA
[T BHEJPEHHUS] CUCTEMBI, TO ATO HEW30S)KHO MPUBEACT K OIMMOKAM M CHI)KCHUIO KITFOUEBBIX
MoKasaresel esaTelbHOCTH KoMIaHuu. PemieHuemM nanHoi mpo6ieMbl MOXKET ObITh OOMEH OMBITOM
PYKOBOIUTENEH MEXIy HAUMHAIOUIMMU M TEMH, KTO YK€ JaBHO BEJET CBOIO AESITENBHOCTH C
ucnons3oBanneM CRM-cucrembr.

3. OrcyrcTBHE €IMHON WHCTPYKIIMU 10 BHEIPEHHIO M ucmoiib3oBaHnio CRM-cucremsr
TaK)Ke 3a4acTylo MPHUBOJIUT K omMOKaM. PykoBoauTens HOKEH M03a00TUTHCS O TOM, YTOOBI ObLI
COCTaBJICH pPerjaMeHT, KOTOPBIA OyAeT AOCTYIEH U TOM-MEHEeKepaM, U JIMHEHHBIM COTPYTHUKAM.
JIJis1 5TOro HE0OXOMMO OIKMCATh TUIOBBIE 3a/1a4H, MPOOJIEMBI M IYTH WX PEIICHUS B MHCTPYKITUU
[4].

[IpoBenem aHanmu3 mnepcrnekTuB AanbHeimero passutuss CRM-cucrem B 1mudpoBoii
skoHOMHKe. C KaxapIM ToAoM 00BEM pbIHKAa cooTBeTcTBYROIero I1O Tompko pactér. Ecth
BEPOSTHOCTH, YTO BHEAPEHHUE HCKYCCTBEHHOTO MHTEUICKTA MTO3BOJIUT BHIBECTH Ha HOBBIM YPOBEHB

B3aMOOTHOIIICHU ¢ KineHTaMu. Mcmons3oBanne Al u COOTBCTCTBYIOIIHMX AJITOPHUTMOB ITOMOXKET
3



MIPEBPATUTh PSAAOBOTO PaOOTHHKA B BBICOKOKJIACCHOTO CHEIMAIKMCTA MO MOCTPOEHUIO JIOSUTbHBIX
6usHec-otHomeHn. OrpoMHoe koauuecTBo pynkuii CRM, nmyraromux noib3oBaTenei, CBeAETCs
K OCHOBHBIM, YTO YIIPOCTHT HCIIOJIb30BaHHE CUCTEMBI [5].

CRM npoaomkuT pa3BUBATHCS M MPEIOCTaBISATh HOBBIE TEXHOJIOTUU s 3((HEKTUBHOTO
yIpaBiIeHUS! B3aUMOOTHOIICHUSAMU C KJIMEHTaMHU, U MPHU 3TOM OyneT ynensTb oco0oe BHHUMAaHUE
3aIUTE MEPCOHAIBHBIX IaHHBIX.

B 3akiroueHue cnenyer OTMETUTD, YTO MHOTUE OPraHU3alllu, €CJIU 10 CUX IIOp HE BHEAPUIN
CRM, 10 001yMBIBAIOT 3Ty BO3MOXKHOCTh. Komnanusi, ocBouBias TexHojoruto CRM, cymeer Jierko

000TrHATh CBOMX KOHKYPCHTOB.
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